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Ah…winter in South Florida: the busiest time of year for those of us serving the area’s 
thriving and diverse real estate industry. And buyers are becoming more exacting in 
their home requirements. In one of the most comprehensive surveys that was recently 
released by the National Association of Realtors� , younger buyers care more about 
being close to schools, parks and playgrounds; older buyers are more interested in a 
main-level bedroom in a single-story home. 

Real estate professionals understand the obstacles buyers face when choosing a 
home. And Integrity Land Title understands the complications that can occur when 
closing the real estate transaction. Guiding both you and your client through the 
business details is the number one goal at Integrity Land Title. Our professional and 
courteous staff is delighted to handle the transaction details from contract and beyond 
so you and your client can confidently proceed to closing. 

Integrity Land Title is pleased to support you and your business. We look forward to 
providing you with exceptional service, and wish you a prosperous 2005. 
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Palm Beach County homes are more affordable than those in Martin and St. Lucie 
counties, a study released by the National Association of 
Home Builders found. 

The group analyzed home prices and family incomes in 
162 markets throughout the country. 

While 49 percent of new and existing homes sold in Palm 
Beach County in the third quarter of last year were affordable for a typical family, only 
48 percent of homes in St. Lucie County were. 

NAHB based its conclusions on Palm Beach County©s median home price of $215,000 
and a median family income of $62,100. The Treasure Coast©s median home price 
during the same time period was $180,000, with a more modest median family income 
of $50,800. 

The National Association of Home Builders also found that Naples is the state©s least-
affordable market, while Pensacola is the most affordable. Lima, Ohio offered the 
most affordable housing on a national level, while Santa Barbara, Calif., was the least 
affordable with only 5 percent of homes within reach of a typical family. 

According to the National Association of Realtors, the national median existing-home 
price for 2004 was $183,100, with the typical new home priced at $215,300. 
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National Real Estate 
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Expectations for home sales continue to rise with strong records for 2004 and 
historically high home sales expected in 2005, according to a forecast released by the 

National Association of Realtors� . 

The final tally of used-home sales in 2004 is projected to be more 
than 6.5 million compared with the previous record of 6.1 million 
in 2003, or an increase of 7.3 percent. 

The association expects 6.3 million sales in 2005, which would 
be the second highest on record. New-home sales are expected to surpass the 
previous record of 1.09 million in 2003 with sales in 2004 of 1.17 million. A total of 
1.07 million new-home sales are seen in 2005. 

Source: http://www.realtor.org/rmodaily.nsf/pages/News2005011201?OpenDocument (01/12/05) 
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The Fourth Annual National Real Estate On-Line Convention and Exposition is 

scheduled January 30 - February 5, 2005. More than 50,000 
real estate professionals are expected to attend the 300-
booth, seven-day cyberspace event. There is no charge for 
real estate professionals to register and the Web convention 
is open to the world’s real estate community.  

The Web exhibition will be open 24 hours a day with the 
latest products and services of interest to today©s real estate 
professionals. Attendees can also win door prizes, hear 

presentations, view video presentations and chat with exhibitors and speakers. 

The convention will feature two major keynotes and more than 30 nationally 
recognized real estate trainers and industry experts in three educational tracks: Top 
Real Estate Trainers; Top Agent Tips and Tricks; and Top Industry Leader Insights.   

Point your web browser to http://www.recyber.com/preconvention for convention 
registration information and schedules. Convention URL, Entrance password, and On-
Line Convention News will be sent to your e-mail address upon registration.  

Source: http://www.recyber.com/scriptframeset3.cfm?preconvention/release154 (01/10/05) 
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Homesellers often call in stagers to help them de-clutter the property, rearrange their 
belongings, and jazz up their residence©s interior to make a good first impression for 
prospective buyers. Homes that have been staged generally sell quickly and for close 
to the asking price.  

The service generally costs sellers a few hundred dollars or more, with one room 
completed in just a matter of hours.  

However, sellers can apply many of the recommendations made by stagers at little or 
no cost themselves. Among other things, stagers urge sellers to put excess 
belongings in storage; repaint exterior and interior walls; hang wallpaper in neutral 
colors; repair leaky faucets and broken stairs; and remove family photos. 

Source: Pittsburgh Tribune-Review; Pam Starr (01/08/05) 

 

 

 

How Florida Title 
Insurance Works 
By Leslie Mendenhall 

Mortgage and Owners 
Policies 
(Part 1 of a Series) 

In Florida, title to real 
property normally transfers 
by General Warranty Deed, 
which means that the Seller 
“warrants” or guarantees 
good title to the 
Buyer. However, the Seller 
may no longer be around to 
back up this “guaranty” or 
may no longer have the 
financial ability to do 
so. Title Insurance protects 
against these risks. 

If you borrow money to 
purchase property from a 
bank or other institutional 
lender, that lender will most 
likely require a “mortgagee” 
or “lender’s” title insurance 
policy to protect them 
against losses due to title 
problems. It is important to 
know this “mortgagee” or 
“lender’s” policy does NOT 
protect or insure the owner 
of the property. Normally, 
the lender’s title insurance is 
issued simultaneously with 
issuance of an “Owners” or 
“Fee” title insurance policy 
that protects the property 
owner.  

We at Integrity Land Title 
are proud to provide quality 
title services, and pledge to 
work with you and your 
clients to enable a smooth 
closing. 

 
Call today for a free, 
no-obligation quote. 

 
Kevin Duncan 

Marketing 
 

Leslie Mendenhall 
Proprietor 

Cell: (561) 389-1484 
 

 

 
1920 Palm Beach Lakes 

Blvd. Ste. 217 
West Palm Beach, FL 33409 

Office: (561) 684-6262 
Fax: (561) 683-7220 

Toll Free: (877) 429-1398 


